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- A9 THAINTFUE (Inform to Features & Benefits)

- NM3liNEnaLaTN1IMINUARNN132e (Persuade with Confidence)
- NNINUNIRBAZENANANLTUAaN15218 (Remind on Values)
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Product Communication and Presentation)
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- Certificated to Service Plus as Service Training for Trainer DDI-Development Dimensions International
(Thailand)

- Certified to DJ Professional Training KPN Music Academy
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